


PERFECT TIMING

hen it comes to being kicked out of your
home for a showing, there’s no such
thing as an ideal time. But some hours

are clearly more convenient than others.

Before you even sign your listing agreement,
make sure to tell your agent when your home will be
ready for showings and explain what times are off-
limits. If you have young children, for instance, you
might want to cut off showings at 5 p.m. on week-
days. If you work late and like to have your morn-
ings at home for coffee and reading the paper, ask
your agent not to start morning showings before 9.

But even after you've articulated your preferences
about show times, keep in mind that the most flexi-
ble sellers are often the ones who close the deal
fastest. You can set time limits, but then you're limit-
ing the chances of selling the house. It's common
for an interested buyer to want to return to see a
house at night or check the noise level at different
times of day, so it is in the seller’s best interest to
be accommodating.
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The Choice Is Yours
Which agent is right for you?

hoosing a REALTOR® to help you sell
‘ your home may feel like an arduous

task. With so many REALTORS®
eager for your business, it can be difficult to
know which one you can trust. One way to
narrow down the field is to look for a
REALTOR® with credentials that can help both
you and the buyer feel at ease through-
out the entire transaction.

An agent who is a Certified
Residential Specialist (CRS) is a
proven leader in residential real
estate. CRS agents are in the top 4
percent of agents in the country. They
offer years of experience, demonstrated
success and advice to help you make smart
decisions about selling your home.

CRS agents have both a high volume of
sales and high number of transactions, as
well as advanced training in areas such as
business planning, real estate investing, mar-
keting and technology. As additional peace of
mind, CRS agents must maintain membership
in the NATIONAL ASSOCIATION OF REAL-
TORS® and abide by its Code of Ethics.

The real estate market is tough, fast-paced
and competitive, but with a CRS agent by
your side, selling your home becomes an
enjoyable experience.
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NG <I) This newsletter is for informational purposes only and should not be substituted for legal or financial advice.
If you are currently working with another real estate agent or broker, it is not a solicitation for business.
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Please mention my name.
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For all your real estate needs



